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When BJ Burrows opened a property 
investment company in 2010, it was 
just a hobby—he had no intention 
of going into real estate full time. 
But two years later, tired of hiring 
someone to do what he thought he 
could do, he got his license. The 
decision changed his life. 

The top sales agent in units and 
third in volume in his brokerage last 
year, BJ knows exactly where he is 
on his path and where he wants to 
go. But being organized and goal 
oriented are just two of the attributes 
that carry him forward. He also 
has a background in information 
technology, a huge sphere of 
influence, and a wife who’s both a 
photographer and marketing expert 
(and she’s on his team). There’s 
another thing, too: BJ is a member 
of not one, but two MLS systems, 
for Omaha and Lincoln, the biggest 
cities in Nebraska. 

“Most agents are in one MLS or 
the other,” BJ says, “but I can list 
properties in both. I’m between the 
two cities location-wise, so I can 
jump into both markets if I need to. 
If clients want to move from one 
town to the other, I don’t have to 
refer them to another agent.”

Living in a small town makes it easy 
for BJ to stay socially active and 
involved in various organizations. 
By attending lots of events and 
interacting, always with his business 
cards ready, he’s built a business 
that’s mostly referrals. It’s easy to 
see why; he really enjoys helping 
people with the biggest transaction 
of their lives. They trust him, have a 
great experience and pass his name 
along. 

BJ makes good use of technology for 
both marketing and staying in touch 
with past clients. Social media are 
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“They don’t teach buying or selling a house  
in school, and that’s something almost  

everybody is part of at some time in their life.”

his primary tool, along with email, 
holiday cards and occasional phone 
calls to keep in contact. He’s also 
planning his first client appreciation 
party in the near future.

He appreciates all that he’s accom
plished, too. In 2013, his first year as 
a full time agent, he ranked among the 
top 25 agents out of more than 350 in 
his brokerage. In 2014 he became Top 
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Sales Agent, closing 61 properties and 
doing just under $9 million in volume. 
In the first five months of 2015, he’s 
already closed 35 units, with almost 
$5 million in volume.

This year started out right in another 
way, too. BJ was named Business 
Person of Year by Nebraska Future 
Business Leaders of America 
(FBLA), through which he mentored 

students in real estate at his local 
chapter. It’s a cause he cares 
about. “They don’t teach buying or 
selling a house in school, and that’s 
something almost everybody is part 
of at some time in their life,” he says. 
“It’s great to get youth involved.” 

BJ brings the same passion he has 
for youth to his community. He 
volunteers with his village fire 
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department, is on the board of the 
Merchants Association (which 
promotes economic development 
and community betterment), and 
donates time and money to the 
Elmwood-Murdock Public Schools. 

While these activities connect BJ 
to other people, being outdoors 
connects him to a deeper part of 
himself. Fishing, hunting and 

camping help him stay focused on 
his goals, which for 2015 include 
selling 70 properties and doing 
$10 million in volume, getting his 
brokerage license, purchasing an 
office building and putting up a 
billboard along a major highway. BJ 
might not have intended to go into 
real estate full time, but now that 
he’s on the path, he’s leaving others 
in the dust.
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For more information about  
BJ Burrows of Nebraska Realty and Burrows Tracts, 

Elmwood, Nebraska,  
please visit www.burrowstracts.com,  

call 402.525.7722 or email bj@burrowstracts.com


